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P L A N

Edward D. Jones Sr. was the eternal optimist who often said 
things like, “Laughter is better than medicine.” He believed  
the salesperson “�nancial advisor” came �rst in his company 
and that there should be no limit to his or her income. He 
believed in value. “Optimism may make a sale,” he said,  
“but for an organization to last, the product has to last.” 
Edward D. Jones & Co. was founded on these beliefs.

As the founder and leader of the �rm for 60 years, Edward  
D. Jones Sr. established the guiding principles that continue  
to make Edward Jones a leading �nancial services �rm today. 

Born in St. Louis, he stayed with different relatives before 
settling in Ohio with his father. He received his business  
degree from New York University in 1916. His �nancial career 
began on Wall Street, continuing in Ohio and �nally St. Louis 
after serving in the U.S. Navy during World War I. 

The �rm, Edward D. Jones & Co., was born when he began  
his own �rm in 1922 in a two-room of�ce with a single bank  
of telephones. It purchased Whitaker and Company in 1943.

Even though Edward D. Jones Sr. turned over the management 
of the brokerage business to his son, Ted, in the late 1960s,  
he insisted on being in the of�ce daily until his death in 1982.

Image: Edward D. Jones Sr. led the �rm as founder, managing partner, and the ultimate 
businessman for 60 years.

1 Ever one to spot a bargain, Edward D. Jones Sr. purchased  
a seat on the New York Stock Exchange in 1941 for just 
$21,000, one of the lowest prices ever paid for a seat.  
Pictured here in 1963, the Teleregister board used by  
Stock Exchange members displayed stock information  
for �nancial advisors in the home-of�ce.

2 Founder Edward D. Jones Sr. (1893–1982) started his own 
brokerage �rm in a tiny of�ce in 1922. From these humble 
beginnings, he grew the successful �nancial services company  
that still bears his name today.

3 Although stocks and bonds were Edward D. Jones Sr.’s principal 
occupation, he ventured into other enterprises throughout his  
life, raising mules and cattle on his farm, serving on as many  
as 22 boards of directors and even managing a brewery that 
made “Stag” beer.

4 Edward D. Jones Sr. (known as Mr. Jones Sr.) continued to 
be the �rst person in the of�ce each day long after of�cially 
passing the reins of managing partner to his son in 1968.
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